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Webinar Agenda

Why is financial management a healthy
marriage and relationship skille

What strategies can you use to help clients
Increase self-sufficiency and strengthen
relationshipse

How can you help clients build assetse

How can you help clients increase financial
iteracye

What is the role of financial management
IN a healthy relationship?

How can the Resource Center helpe
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National Resource Center for
Healthy Marriage and Families

» Mission: Connecting healthy marriage
education skills and safety-net services
as an integrated approach to
sfrengthening families
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What We Offer

+ Research that supports and promotes the
integration of healthy marriage and
relationship education skills

» Resources, tips, and tools to use and share
with the families you serve

+ Training and technical assistance to support
stakeholders like you, as you work to
implement integration strategies




Y 4

Attributes of Healthy
Relationships
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What is Healthy Marriage?

- Mutually enriching; and

+ Both spouses have a deep respect for
each other.

“...arelationship that is committed to

ongoing growth, the use of effective

communication skills and the use of
successful conflict management skills.”

Source: Office of Family Assistance, Healthy Marriage Initiative
http://archive.acf.hhs.gov/healthymarriage/about/mission.ntml#backg
round.
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Healthy Marriage & Relationship
Education Skills

m CORE

e Communication
e Conflict Management

m CRITICAL

* Financial Management
e Parenting




What strategies can you use to
help clients increase self-
sufficiency and strengthen
relationships?

Jeffrey Dew
Utah State University
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Financial Disagreements
and Divorce

FIGURE 3. THE ASSOCIATION BETWEEN
FINANCIAL DISAGREEMENTS AND DIVORCE
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Financial Well-being,
Financial Behaviors,
Relationship Well-being

Consumer Debt

Savings

Housing Burden Ratios

Actual Financial Behaviors




Consumer Debt and Marital
Satisfaction

FIGURE 1. THE ASSOCIATION BETWEEN CONSUMER DEBT AND
DECLINES IN NEWLYWEDS' MARITAL SATISFACTION OVER TIME
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Money and Relationship
Issues

» Financial conflicts
- Financial pooling

- Contributing to the family




Why These Associations?

+ Feelings of economic pressure
» Relationship dynamics

* Meanings of money
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Strategies for Safety-Net
Service Providers

« Help clients alleviate (at least some)
economic pressure with small steps

o Savings (even a little bit) can be helpful
o Debt financially and relationally problematic
o Find small ways to cut back consumption

- Empower their lives

« For clients in relationships — help them
to think about why they have the
money beliefs/attitudes they hold

- Some don't need relationship skills —
some need financial management skills




Additional Strategies

Help clients use other available
community services — extension,
non-profit, etc.

Help for relationship issues
Help for financial issues
Be sensitive to cultural diversity

Be aware of obligations blended
families may face
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How can you help clients build
assets?

Obie Clayton
University of Georgia
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Overview of Current Trends
Among Low-Income Families

» Low-income individuals and families may
have limited (if any) connections to banks
and credit unions

- Unbanked individuals rely on the megao-
billion dollar fringe economy, which exists
parallel to the main economy

- There are several reasons why people are
unbanked and unaffiliated with
mainstream financial institutions




Breaking the Cycle

Expose unbanked clients to existing programs
and services

Educate clients on the differences between
assets and liabilities

Assets: resources such as cash, gold (including
jewelry), stocks, bonds, automobiles, real
estate, etc. These resources can grow and
iIncrease in value: the key here is growth.

Liabilities: debt and/or financial obligations
with the expectation of a payment to end the
obligation.




Tools for Asset Building:
Individual Development Accounts

- Individual Development Accounts (IDAs) are
special saving accounts designed 1o help low-
and moderate-income people save and
develop assets

« Savings can only be used for buying a home,
starting a business, or furthering education

* Most IDA programs require participants o
atfend classes on budgeting, the importance
of saving, and how to make major purchases
including a home




Tools for Asset Building:
Bank On Initiative

Makes it easier for the unbanked to get into
mainstream banking

Provides consumers with financial education
and starter accounts

Began in San Francisco in 2006 and has
expanded to other cities around the country

A great way to help clients gain a better
understanding of the banking system and
establish a relationship with a bank




Tools for Asset Building:
Earned Income Tax Credit

EITC is available to workers earning $48,362 or
less per year

Many low-income individuals are not aware of
this popular tax credit (only 80% of those who
are eligible for this credit, apply for it)

Free help for tax returns is available at
Volunteer Income Tax Assistance (VITA) sites
and IRS Taxpayer Assistance Centers.

Advise clients not to pay companies to do
their fax refurns




Tips for Spending Wisely

Transportation

Date nights at home

Shop for bargains

Pack lunch

Grooming at home
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Three Points to Drive
Home With Clients

« It's important to save, regardless of
how little or much.

* Free tax preparation is available for
low-iIncome tax filers and they can get
a valuable tax credit.

+ Encourage clients to do things
themselves and employ the barter
system when possible. Cutting costs on
the basics may be difficult aft first but it
IS possible and the money will grow.




TIP SHEET: Strategies for Helping
Couples Build and Manage Assets

Manage Assets

HARESRAL B B CEMTES o
HEALTHY HARRIADE sl FAMILIES .

Strategies for Helping Couples Build and g

By: Obe Clayton and June Gary Hopps, School of Social Waork, Universny of Georgla

The Great Recesslon has resulied In record
high mnempioyment from lay-offs, cut-backs,
and nmslzlng. These trends are cteamng new
faces In unemploymeant Ines. For many
ndividuals and famiies, emgloyment is
tecoming thelr most pressing ‘basic’ need right
along with food, clothing, health care and
sheltar.” There 16 no doudt that the cument
economic climate has iImpactad all. However,
behind all the statistics |5 the "big story - the
number af chBdren Bang In poverty 1s growing,
through no tault of thelr own.® The urforunate
news Is that they are the least empowered io
changs their conmtion. Douglas Metson,
President of the Annile E. Casey Foundation,
best summed up a solution io this situation by
saying, =...the t=sl way io reduce negaiive child
outcomes IS to sirengihen owr nation's most
vulnerable familes and In particular to Increase
their abiity to provise some real Economic
securty for thelr kids.™ This tip sheet I
designed to provide Information that wil be
usaful i elients who wish to Improve thair
ECONDMIC POSTGN and Degin the joumey to
‘wealth creation.

Building Assets and Reducing
Liabilities

In onder o convince thie I‘.DL‘IIE of the
Importance of asset developmient, It ls
Imperative 1o convey b them what an assat ls—
namely, useful resowrces such as cash, goid
{Including |ewsiry), stocks, bonds, automobiles,
real estaba, atc. When held and maintained,
thiese resourcas can grow and Increase In
value: the key here Is growth. For many low-
Incame coupses, thelr anly asset Is an
automobile which depreclates over ime as
cpposad to oreasing In valus.” For couples

‘who fall Into this cabegory, it will be essential to
stress the Importancs of keeping the
awtomoblia when It s pald off and using the
surplus money o reduce ather debits o add to
savings.

In contrast, lladlities consist of gebt andior
financial ob#gations with the expectation of a
payment to end the obligation. An essential
stp In @sset development Is to understand the
ne=d to find ways to Il consumption; o save
a set amount of money, which over time can
and will accumulata; and than to safely nvest
the savings. In fact, the altalnment of most
major famillal economic goals and oojectives
begins when the couple takes the ime to plan
10 53V aNd ACCWTUIENE rES0Urces (8., 355815,
No one would dery that savings and asset
accumuiation will b= 3 hard task In e face of
expanding unemployment and paverty.
Honetheless, ihe first siep IS key to @ more
SECUME SCANCMIS Tutune for the couple and far
thelr offspring.

Getting Started: Tips for the
Professional

Because poor and averwhaimed cougles Iive
largely on the finge of the mainstraam
economy, they hiave Iimited If any connections
1o traditional, established economic Instiutions
Including banks and cradit unions.® Thess
Individuals rely averwhelmingly on the mega-
biion dollar fringe economy, which exisis
paraliel to the main economy and provides a full
menu of services. Pay oay lenders; pawn
shops; and Tull senvice, mainstream banks that
offar hilgn Interest credt carts and costy
overdra®t check protection make the fringe
economy operative and very profitable.
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How can you help clients
increase financial literacy?

Anita McKinney
Extension Educator — Money Management
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Financial Health

Needs & Know
Wants Resources
Good
Financial

Health

Manage

Cash &

Credit

Economic
0 Environment
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Key Financial Education Topics

Making ends meet
o Spending and saving plan
o Tracking tools

o Increasing income, reducing expenses

Goal setting and savings options

Bank and credit union accounts

o Comparing costs to alternatives

Insurance and risk management

stfrategies

@
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Key Financial Education Topics

+ Building or re-building credit
o Wise use of installment loans and credit cards

o Avoiding scams and fraud

* Money personalities

« Parents as financial educators
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Does Financial Education

Change Behaviors?

Does financial education change behaviors?

W Day of Workshop
@ 6 Months Later

Checking Savings Written  Bills On Time Checked Decreased | Paid
Account Account Budget Credit Report Debt Overdraft
Fees

2010-12 Research Project, Real Sense Prosperity Campaign Jacksonville, FL Ulrich Research
Services, Inc. Orange Park, FL
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Financial Resources

«  Free Tax Preparation
o EITC
o Deductions

o Avoiding Refund Anticipation Loans
* Individual Development Accounts

- Second-chance banking
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Financial Resources

+ Free credit reports from
www.annualcreditreport.com

 Individual financial coaching

- Car-buying programs

« Home-buyer programs

- Nutrition and food-buying education

- Energy conservation programs
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http://www.annualcreditreport.com/

What is the role of financial
management in a healthy
relationship?
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Money Matters to Families

» Financial Education
o Betfter manage limited resources
o Reduce risk of predatory lending
o Increase family stability
O

Set goals and develop plans to achieve
them

- Communication is key

o Couples need to talk about money habits
and expectations
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How can the Resource Center
Help?

&

[Resource Center Video]
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To Ask a Question

To Download Resource Center
Products Featured in this Webinar
Select Files Here

Use this Box to
Ask a Question

Type Question
Here and Hit
“Enter”
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Contact Us

National Resource Center for
Healthy Marriage and Families

www.HealthyMarriageandFamilies.org

Email:
info@HealthyMarriageandFamilies.org

Phone:
866-916-4672
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